@ K3 Pebblestone

Season Management

K3 Pebblestone’s Season Management
provides fashion companies with tools

to manage and optimise their collections
effectively, enabling businesses to

adapt to market demands and ensure a
seamless and customer-centric approach
to product offerings.



Key aspects include:

Season-based Filtering
-O— Every business process in K3 Pebblestone
incorporates seasons to filter and categorise
—O- products, ensuring relevant and timely information
throughout the system.

Item Phase Tracking

K3 Pebblestone’s item phases feature allows

users to track the lifecycle of each item, from
y design to sales closure. This ensures visibility and

effective management at every stage of collection

development.

Delivery Drops

Products are associated with specific seasons and
further divided into delivery drops, such as Spring/
Summer 1 or Spring/Summer 2. This granularity helps
businesses plan and organise their product releases.

NOOS Products

ltems that are not part of a specific season are
categorised as never-out-of-stock (NOOS) products.
These items remain available throughout the year,
ensuring continuous availability for customers.

Carry-over Items

When an item performs well in sales, it can become
a carry-over item, meaning it will be included in the
product lineup for the upcoming season. This allows
customers to continue purchasing popular itemsin
future collections.



Features and Benefits:

Item Status
During the creation of a fashion collection, items progress
through various stages. K3 Pebblestone’s item phases

y feature enables users to track the lifecycle of each item,
fromits initial design phase to the final sale’s closure,
ensuring comprehensive visibility and effective management
throughout the collection development process.

as Spring/Summer 1 or Spring/Summer 2. If a product does
not belong to a particular season, it is categorised as a
never-out-of-stock (NOOS) product, ensuring its availability
throughout the year.

LY Seasons and Drops
In the fashion industry, products are associated with specific
- g' seasons, which are further divided into delivery drops, such
’

Carry-over

When an item performs well in sales, it indicates its
popularity and demand. As aresult, there is a possibility
that the item will be included in the product lineup for the
upcoming season, allowing customers to continue enjoying
and purchasing the successful item in future collections.



K3 sSiions

K3 Fashion Solutions, a leading supplier of fashion
business technology with more than 30 years of
experience, develops industry-specific tools to
support fashion workflows, improve customer
experiences, and deliver sustainable growth
throughout the supply chain.

Our solutions, K3 Fashion and K3 Pebblestone, are fully embedded in icrosoft'’s
Dynamics 365 ERPs offering enterprise-grade support from design and
production through to retail. As a top 20 GISV with a global footprint delivered
through our network of Microsoft implementation partners, we are committed
to supporting brands of all sizes.

To learn more about K3 Fashion Solutions and how we can help your business,
visit k3fashionsolutions.com



www.k3fashionsolutions.com

K3 Pebblestone provides brand
owhners, wholesalers, and
manufacturers with an intuitive
ERP environment that provides
standardised fashion workflows
and tools.

Fully embedded in Dynamics 365 Business Central,
K3 Pebblestone is a single solution that supports
essential processes like planning, design, sourcing,
purchasing, logistics, warehousing and finance




